
	

	
	
	

Do you have a solution for innovative water treatment or anti-sound 
challenges?  

Pitch your idea to Dunea & Merford 

	
	

Meet-the-Buyer Event 
22nd of February 2018 in Rotterdam, the Netherlands 

 
Meet-the-Buyer Events are an interesting opportunity for your company to get in touch with 
the Dunea and Merford organisations and to establish interesting collaborations. When you 

are selected, you will have an individual one-to-one meeting with the key decision makers to 
pitch your products and discuss business partnerships that can fast-forward your company’s 

growth. 
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Buyer Profile Merford 
 
 
 
 

www.merford.com 

What is their business? 
Merford (200fte) provides solutions for every noise and vibration problem. Whether you need 
to keep noise in, keep it out, reduce it or control it. Their solutions are pragmatic and 
effective. Custom-made where necessary, standardised where possible. From construction to 
energy, from infrastructure to industry. Because while it may not be possible to get rid of noise 
altogether, it is possible to control it. To guarantee this, they at Merford Noise Control comply 
with all applicable laws and regulations. In addition to impeccable project management, 
research is also a key part of the work at Merford. A professional staff works in their dedicated 
testing room or on location, guiding the process from testing to installation. Whether 
produced in series or as a specific custom solution, and whatever the application, they 
deliver silence. Guaranteed. 

What are they looking for? 
For this Meet-the-buyer they are looking for innovative and sustainable solutions in several 
different applications;  

For building technologies Merford is interested in new access technologies for doors, 
windows, special panels, vents and facades.  

For the oil and gas sector they have special interest in; new solutions for sound control of 
machines, or new technologies for sound and vibration control, i.e. Anti –sound/vibration 
technologies.  

For special cabins (harbour site) they are searching for new technologies to keep windows of 
the cabins (cranes at height) clean at all times without the usage of chemical detergents, so 
without environmental impact.  

Noise and vibration control; Merford is searching for partners who have an extensive 
knowledge of anti-sound or anti-sound products. They believe this is the future solution for 
noise control. They would like to get in contact with companies who have knowledge of anti-
sound Software, hardware and acoustics.  

Merford would like to get in contact with companies who have knowledge or products in; 
Acoustic paints (nano technology), new acoustic products, new high tech acoustic materials 
and new technologies for hydro pneumatic vibration dampers. 
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 Buyer Profile Dunea 
	
	
 
 

 
https://www.dunea.nl/  

 
What is their business? 
Dunea produces and supplies good and reliable drinking water to approximately 1.3 million 
customers in the western part of South Holland. They annually receive 1 million visitors in the 
dunes between Monster and Katwijk. They manage this beautiful nature and protect drinking 
water. They have been doing that for 135 years. Clean drinking water, rest and space in the 
Randstad form the basis of a good life. They are always looking for (new) solutions and 
possibilities for drinking water and nature. 

 

What are they looking for? 
Lowering the minimum temperature of tap water could potentially save 25% of the total 
generation of heat in the Netherlands. However, the inhabitants of the Netherlands are used 
to drinking their water directly from tap and take great pride in its firm global position on 
quality. This should remain the same. Therefore Dunea is looking for alternative technologies 
to prevent legionella (with 100% certainty) at the end-of-the-pipe, such as ultrafiltration, UV-
light, AOT or others (can also be combinations of technologies) that could be implemented 
in the current tap water systems of households. Take into account aspects like the cost of 
operation per household as well as environmental factors and energy efficiency. Based on 
the offered solution(s) a pilot project will be conducted in the Rotterdam region. 
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If you are interested in one or both of these opportunity, please contact us by sending 
express interest by responding with an email to w.vanrooijen@rotterdam.nl . Describe briefly 
why and which link there is between your company and the buyer. You can also contact 
your regional SCALE-UP partner (see contact details below). 

22 February 2018 
Rotterdam, the Netherlands 

 
SCALE-UP partners  
This Meet-the-Buyer Event is an exclusive invitation for companies associated with the partner 
organisations in the North Sea region. Cleantech member organisations have joined forces in 
the Interreg Scale-Up project to enable cross-border business contacts between SMEs with 
green solutions and established large companies. The overall aim is to facilitate for innovative 
cleantech companies to scale up your start-up. Consultants at the member organisations 
help participants prepare the meetings and support them through the business process.  

Contact 
 

Belgium 
i-Cleantech	Vlaanderen	
	
	
Jeroen	Spapen	
jeroen.spapen@i-cleantechvlaanderen.be	
Tel	+32	11	39	72	82	

Sweden 
RISE	Swedish	Research	institute	&	
Cleantech	inn	Sweden	
	
Richard	Englund	
Richard.englund@cleantechinn.com	
Tel	+46	703	79	1645	

United Kingdom 
Cambridge	Cleantech	
	
Sam	Goodall	
Sam.goodall@cambridgecleantech.com	
Tel	+44	01223	750017	

Netherlands 
Cleantech	Delta	
	
Tara	van	de	Lagemaat	
t.vandelagemaat@cleantechdelta.nl	
Tel	+31	10	820	88	29	

Denmark 
CLEAN	
	
Maria	Skotte	
mas@cleancluster.dk	
Tel	+45	6142	4400	

Scale-Up Coordination 
City	of	Rotterdam	
	
Wouter	van	Rooijen	
w.vanrooijen@rotterdam.nl	
Tel	+31	6	15	25	1699	
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